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SCORPIO PARTNERSHIP’S VINTAGE DASHBOARDS 

 

 

Scorpio Partnership is making its extensive research database available on a pay-per-use basis. The 

Vintage Dashboards provide strategic data on the HNW market in 30 different geographies, including 

market sizing, investor characteristics and competitor landscapes. For certain geographies there is in-

depth information on the UHNW market and on technology and reporting requirements.  

 

Each geography has between eight and 17 data points. Full details are listed in the matrix on the following 

page. This solution is offered in a pdf dashboard format. 
 

Selected data points include: 

 

• Number of HNW individuals 
• Growth rate of HNW individuals,  
• Magnitude of HNW assets,  
• Onshore and offshore distribution 
• HNW market sizing, with segments of  USD100k-1m, USD1-10m, USD10-50m, USD50m+, 

USD100m+ 
• Investor characteristics  
• Typical HNW portfolio 
• Competitors: domestic & international 
• Technology providers 
• Client investment behaviour 

 

 

VINTAGE DASHBOARDS 

    

Vintage DashboardsVintage DashboardsVintage DashboardsVintage Dashboards Price (GBP)Price (GBP)Price (GBP)Price (GBP)    

Single country dashboard   Single country dashboard   Single country dashboard   Single country dashboard   GBP500GBP500GBP500GBP500    

5 country dashboards5 country dashboards5 country dashboards5 country dashboards    GBP2,000GBP2,000GBP2,000GBP2,000    

6666thththth    and subsequenand subsequenand subsequenand subsequent dashboards* t dashboards* t dashboards* t dashboards*     GBP300GBP300GBP300GBP300    

Entire package of 30 geographiesEntire package of 30 geographiesEntire package of 30 geographiesEntire package of 30 geographies    GBP8,500GBP8,500GBP8,500GBP8,500    

 
                   * in the same purchase 

    

All prices ex VATAll prices ex VATAll prices ex VATAll prices ex VAT    

For further details please contact: 

Graham Harvey +44 20 7811 0127 graham@scorpiopartnership.com 
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      Available data points:                                                            
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Typical offshore investments ����    ����    ����    ����    ����    ����    ����        ����    ����            ����    ����            ����    ����    ����    ����    ����    ����    ����    ����    ����    ����    ����      ����     

Investor characteristics ����    ����    ����    ����    ����    ����    ����        ����    ����            ����    ����            ����    ����    ����    ����    ����    ����    ����    ����    ����    ����    ����      ����     

Competitors (domestic & intl) ����    ����    ����    ����    ����    ����    ����    ����    ����    ����    ����    ����    ����    ����    ����    ����    ����    ����    ����    ����    ����    ����    ����    ����    ����    ����    ����      ����     

No of HNW ( > USD1m) ����    ����    ����    ����    ����    ����    ����        ����    ����            ����    ����            ����    ����    ����    ����    ����    ����    ����    ����    ����    ����    ����      ����     

Total HNW assets  

( > USD1m) 
����    ����    ����    ����    ����    ����    ����        ����    ����            ����    ����            ����    ����    ����    ����    ����    ����    ����    ����    ����    ����    ����      ����      

HNW growth rate  

( > USD1m) 
����    ����    ����    ����    ����    ����    ����        ����    ����            ����    ����            ����    ����    ����    ����    ����    ����    ����    ����    ����    ����    ����      ����      

Typical HNW  

portfolio ( > USD1m) 
����    ����    ����    ����    ����    ����    ����        ����    ����            ����    ����            ����    ����    ����    ����    ����    ����    ����    ����    ����    ����    ����      ����      

HNW market sizing, segments:  

USD1-10m, USD10-50m, USD50m+ 
����    ����    ����    ����    ����    ����    ����        ����    ����            ����    ����            ����    ����    ����    ����    ����    ����    ����    ����    ����    ����    ����      ����      
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No of HNW ( > USD100k) ����    ����      ����          ����        ����    ����      ����    ����    ����                                

HNW assets ( > USD100k) ����    ����      ����          ����        ����          ����    ����                                    

Onshore HNW assets  

( > USD100k) 
                          ����              ����                                

Offshore HNW assets  

( > USD100k) 
                      ����          ����                                

Onshore HNW growth rate  

(> USD100k) 
����    ����      ����          ����        ����    ����      ����    ����    ����                                

Offshore HNW growth rate  

( > USD100k) 
                      ����          ����                                

Typical private client  

portfolio ( > USD100k) 
����    ����      ����          ����        ����    ����      ����    ����    ����                                

Estimate no. of offshore clients                       ����          ����                                

Technology providers ����    ����      ����          ����        ����    ����      ����    ����    ����                                

HNW market sizing, segments:  

USD100k-1m, USD1-10m, USD10-100m, USD100m+ 
����    ����      ����          ����        ����    ����      ����    ����    ����                                

Operational processes ����    ����      ����          ����        ����    ����      ����    ����    ����                                

Portfolio instruments ����    ����      ����          ����        ����    ����      ����    ����    ����                                

Reporting requirements ����    ����      ����          ����        ����    ����      ����    ����    ����                                

S
e

c
ti

o
n
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UHNW market profile                                               ����    ����      ����    ����    ����    ����    

UHNW client investment behaviour                                               ����    ����      ����    ����    ����    ����    

No. of UHNW                                               ����    ����      ����    ����    ����    ����    

UHNW growth rate                                               ����    ����      ����    ����    ����    ����    

Total AUM controlled by UHNW  

( >USD10m) including historic data 
                                              ����    ����      ����    ����    ����    ����    

Typical UHNW portfolio 

 (both onshore & offshore) 
                                              ����    ����      ����    ����    ����    ����    

Typical UHNW proposition                                               ����    ����      ����    ����    ����    ����    

UHNW competitors                                               ����    ����      ����    ����    ����    ����    

                                                   Total data points   17 17 8 17 8 8 8 10 8 8 10 13 8 17 10 13 8 8 8 8 8 8 8 16 16 8 16 8 16 8 

                                                No. of slides in pdf   3 3 1 3 1 1 1 2 1 1 2 2 1 3 2 2 1 1 1 1 1 1 1 3 3 1 3 2 3 2 

Vintage Dashboards 
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EXAMPLES OF DASHBOARDS:  

 

 

  

© Scorpio Partnership, 2008

COUNTRY NAME

Typical offshore investments

XXXXX XXXXX

XXXX XXXX

Investor characteristics

HNW investors are ready to realise the ir dreams and play 
for keeps.

Privatisations and the strike in the metro has encouraged a 
signi fi cant shi ft into  newspapers.

Demand for international diversification is a lso growing.

Distribution is dominated by the major horse riders and 
designer wear and hair products are the norm.

HNW investors are increasingly seeking niche strategies, 
including sacks of gold which can be accessed for 
GLT10,000 in by “unquali fied” hoodlums.

A recent waft o f tax incentives is also impacting outward 
inclinations, particularly favouring active involvement in 
recruiting wagons.

HNW market sizing –segmented

Competitors

International

XXXXX XXXX 

XXXXXX XXXX XX

XXX XXX

Domestic

XXX XX XXX

XXXX XXX XX

XXXXX XXX XXXX

XXXXXXX

XXXXX HNW individuals 

XXXXX bn HNW assets

XXXX%growth rate of HNWs

Scorpio Partnership economic modelli ng and i nterv iews

Scorpio Partnership Wealth Dist ribution Model

22 %

3 0%

37 %

11 %

cash f ixed income equit y al ternat ives

Typical HNW portfolio
Chart numbers are rounded

297, 000

1 0,000

1,09 0

10 100 1,00 0 10, 000 10 0,00 0 1,0 00,0 00

Nu mber  o f in div iduals

USD 5 0m+

USD 1 0-5 0m

USD 1 -10 m

The above chart reflects the onshore al location of HNW individuals . Onshore behaviour often 
has a di rect infl uence on preferences within internat ional portfolios.

Sample Section A

© Scorpio Partnership, 2008

COUNTRY NAME

HNW market sizing – segmentedHeadline data
XXXXX HNW individuals 

XXXXX bn onshore HNW assets

Plus US4 bn in offshore HNW AuM

Est. 600 offshore clients

XX% - XXX% growth rate of HNWs onshore

X% growth rate of HNWs offshore

Scorpio Partnership Wealth Dist ribution Model

Note: Client numbers are rounded

Major wealth management providers
Domestic

XXX XXXXX XXXX XXXX XXX

XX XXX XXX XXXX XX

XXX XXXXX XXXXX XX

XXX

International 

XXXXX XXXX              XXX

XXX XX XXXX

XXXX XXX XXXXX XXX

Technology providers
Technology firms

XXXXX XXXXXXXXX

XXXX XXXX XXX

XXX XXXX XXXX

Systems integrators/IT consultants

XXXXX XX XXX XXX

XXX XXX XXXX XXX

XXXXX

13 8,000

7,000

400

20

10 100 1,000 10,000 100 ,000 1, 000,000 10,000, 000

Number  of i ndivi dual s

USD 100m +

USD 10- 100m

USD 1-1 0m

USD 100k- 1m

28 31 16 8

0% 20% 40% 60% 80% 100%

USD 100k- 1m

USD 1-1 0m

USD 10- 100m

USD 100m +

Typical private client portfolio
Threshold – XX XXXXX

2.0%

34.0%

40.0%

24.0%

Cash Bonds Equities A lternatives

Source:  Scorpio Partnership

Sample Section B
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COUNTRY NAME

Operational processes
Electronic settlement systems

XXXX and XX

Accounting s tandards

XX XX and/or XX

Settlement standards

Rolling se ttlement: T+0 securities, T+3 funds

Custody providers

Well deve loped market w ith many providers

XXX, XX XXXX, XXX

Master slave relationships are the norm

Key tax issues

State sees equestrian competition as key to growth

Enlargement of the Jughead Triple Matrix

Currently 9 in place +0.9% increase per annum

Improved luxury rights is a  priori ty

State plans to reduce NOP and mice invasions

Portfolio Instruments
Internationally orientated letters due to J7D, easy access to G78 and increasing use of F77

Di rect hits have a limi ted presence  in international  gut exposure (0.005%)

Cha llenges dominate exercises, making 5% of anti-a llocation

Internal embassy (79%) and make shi ft duties (3%) and forecastedweather delta (35%). 

Structured masses are commonly used to ful fi l li fe  long ambitions

Other alternative days are not wide ly used, except for UHNW clients

Nin ja alloca tion (240%) includes convertibles and participation certificates. Primarily used to gain exposure to morality.

Reporting requirements
Importance of c lient reporting

Core to cl ient i deology

Seen as a future  point of di fferentiation between folklore

% of interviewees examining system seasons

Reporting needed

Empty glass mirror though on futures 

Demand for unqualified legal advice

Desire to adjust and make use of graphs

Multilingual talent keeps challenges ready and geared

Role of the internet

Seen as key procurement for next set o f feathers as a 
train to deliver vi tal statistics

Key to internationalisation of XXXX banks

0% 20 % 40 % 6 0% 8 0% 1 00 %

Cas h

Dire ct

F unds

S. p rodu cts

Der ivatives

Sample Section B
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COUNTRY NAME

UHNW market profile

Primary sources of UHNW wealth

Finance, agriculture, energy

Historical and political factors

XXXX was traditionally regarded as too unstable for 
weal th management businesses, but the election of 
XXXX in XXXX has provided a more favourable 
environment, but this sti ll needs to be sustained

Largest emigration country is XXXXXX

Local blues levels are a major concern to UHNW 
individuals and instability is never far away

Regulations

XXX has regulations in place to control short-term 
rhythm and base. However, long-term rhythm and 
base or divestments face li ttle restriction.

Total AUM controlled by UHNW individuals (>USD10m)

Client investment behaviour

Following a genuine improvement in stabil ity of local  
business environment, UHNW individuals in XXXX are 
slowly repatriating assets onshore, but still keep a 
signi ficant part (mostly 5% or more) of holdings offshore

Attractive rates on local fixed income, recently coupled with 
negative returns on local equity (2007: -82%), prompts 
UHNWs to shift assets to local  fixed-income investments

Economic and persona l re lations wi th the U.S. prompt 
investments in the U.S. (among the six researched 
countries XXX had the second-largest XXXXXX resident 
popula tion a fte r XXXX)

Market is now attracting XX and XXXX wealth managers

Assets of UHNW in dividuals in Co lombia

2 5 26 26
2 8

30
32

3 5
37

4 0

1 7
18

2 0

0

1 0

2 0

3 0

4 0

20 00 2 00 1 200 2 20 03 2 00 4 20 05 2 006 20 07* 20 08 *

A
s

s
e
t
s
 
(U

S
D

 b
n

)

offshore

Typical UHNW portfolio with financial institut ions

Onshore Offshore

XXXXXX UHNW individua ls 

XXX% growth rate of UHNWs

Co lomb ia  o ns h ore

1 2%

50%

38 %

0%

cas h fix ed  inc om e equ ity alte rn ativ es

C ol ombia  o ff sh ore

29%

42 %

26 %

3%

ca sh f ixe d in co me eq uit y alt er na tive s

Scorpio Partnership Wealth Dist ribution Model

Scorpio Partnership economic modelli ng and i nterviews

Sample Section C
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COUNTRY NAME

Other UHNW competitors

Local private banks

XXX XXXX XXX

XXXX

XXXXXX

Strong presence; leveraging IB and 
project finance for top tier clients

International private banks

XXXX XXXX XXX XX

XXX XXXXX

XXXX XXXX XXXX XXXXX

XXXX

XX XX XXXX

Announced interest to bui ld 
proposi tion targeting XXX & XXXX

XXX XXXX XX

XXXXX XXX

Typical UHNW proposition

Strong offshore element but there is a renewed shift to 
the onshore market to identify nursery rhymes – local 
direct algorithms 

Primary Shire and Cotton offshore capabili ties

Australasian offshore offering – particular focus on 
alternative construction works (brick laying)

Preferred offshore locations: XXX, XXXX, XXXX

UHNW market leaders

XX XXXX XXX

Local retail universal presence through XXXXX 

Dedicated offshore services for local UHNW 
individuals

XXXX XXX XXXXX

Historical appeal to UHNWs during periods of 
poli ti cal turmoil

Booking through Riyadh, The Shire, The Sea of 
Marmara – Ghana purely for servicing

XXX XXXXX XXXXX

Local universal  banking presence

Growth in interest in local markets following Bank of 
Bangladesh book acquisi tion

XX XXXXX

Recent deve lopment of activities in the local UHNW 
market prompted by strong market sentiment

XXXX XXXX

Local retail and corporate banking capabi lities 
fo llowing the merger with Cellist Bank provide links 
with the local business community

Potentia l downgrading of UHNW strength following 
sale of Ghanaian business to Bank of Bangladesh.

XXXXX XXXX XXXXX XXX XXXXX

Strong UHNW team in Riyadh and some good 
business teams in Bangladesh have supported 
positive market view

Sample Section C
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ABOUT SCORPIO PARTNERSHIP 

 

 

Scorpio Partnership is the leading insight and business consultancy to the global wealth industry. 

 

The firm specialises in understanding the wealthy and the financial institutions they interact with. 

We have developed four transformational disciplines – SEEK, THINK, SHAPE and CREATE – each 

designed to enable business leaders to strategically assess, plan and drive growth. The solutions 

Scorpio Partnership develops regularly win awards for its institutional clients and help them 

financially profit. 

 

Our discipline teams leverage expertise in: 

 

 
 

Scorpio Partnership has conducted more than 300 global assignments across wealth for institutions 

in the banking, fund management, regulation, IT and technology, insurance and charity sectors.  

 

Scorpio Partnership has been voted best global consultancy to the wealth management industry for 

the three consecutive years*. The firm is independent and owned by management. 

 

For more information go to www.scorpiopartnership.com 

 

*Wealth Briefing 

  

SEEK
• Client research
• Advisor research
• Market mapping
• Company/Intermediary research
• Brand identity audits

THINK
• Product/Service development
• Business case development
• Concept solutions
• M&A diligence
• Brand identity development

SHAPE
• Market entry solutions
• Media & Event solutions
• Training & Education solutions
• Sales & Marketing campaigns
• Brand identity solutions

CREATE
• Campaign management
• Change management
• Strategic marketing
• M&A implementation
• Specialist consulting
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Other Scorpio Partnership reports 

 

Global Private Banking Benchmark 

The annual Scorpio Partnership Global Private Banking Benchmark is the most authoritative analysis 

of the global private banking landscape, from the world’s leading independent wealth management 

strategist. It is based on the analysis of results from 80% of the world’s private banks, and is 

essential reading for those at the forefront of our industry. 

 

HNW Asset Allocator 

HNW Asset Allocator is Scorpio Partnership’s bi-annual global study on the asset allocation 

practices of the private wealth management industry. The results map responses from 33 private 

wealth management institutions managing in excess of USD7 trillion in private client assets globally. 

 

ULTRA 

Ultra is written monthly by our senior staff – including Directors and Partners. It summarises what is 

happening internationally in the wealth management market with a focus on business strategy, and 

our thought leadership insight on what it means for the business. 

 

Wealth Management Deal Tracker 

The Scorpio Partnership 2010 Wealth Management Deal Tracker is the first published report from our 

team looking specifically, and in detail, at the deal making activity in the international wealth 

management market through 2009 (starting in 2008 and running into 2010). The analysis covers 53 

deals with a total deal value amounts to USD510.8 billion and complements our annual Global 

Private Banking Benchmark report. 


