scorpiopartnership

what wealth

SCORPIO PARTNERSHIP’S VINTAGE DASHBOARDS

Scorpio Partnership is making its extensive research database available on a pay-per-use basis. The
Vintage Dashboards provide strategic data on the HNW market in 30 different geographies, including
market sizing, investor characteristics and competitor landscapes. For certain geographies there is in-
depth information on the UHNW market and on technology and reporting requirements.

Each geography has between eight and 17 data points. Full details are listed in the matrix on the following
page. This solution is offered in a pdf dashboard format.

Selected data points include:

Number of HNW individuals

Growth rate of HNW individuals,
Magnitude of HNW assets,

Onshore and offshore distribution
HNW market sizing, with segments of USD100k-1m, USD1-10m, USD10-50m, USD50m+,
USD100m+

Investor characteristics

Typical HNW portfolio

Competitors: domestic & international
Technology providers

Client investment behaviour

VINTAGE DASHBOARDS

Vintage Dashboards Price (GBP)

Single country dashboard GBP500
5 country dashboards GBP2,000

6™ and subsequent dashboards* GBP300
Entire package of 30 geographies GBP8,500

* in the same purchase

All prices ex VAT
For further details please contact:
Graham Harvey +44 20 7811 0127 graham@scorpiopartnership.com
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Available data points:
Typical offshore investments 4R AR AR AR AR AR viv viv ViVviVIVIVIVIVIVIVIVIV v
Investor characteristics AR AR AR AR AR A4S v v v v viVvivVIVIVIVIVIV VIV v
Competitors (domestic & intl) vivivivivivivivivlv viviviviviviviviviviviviviviv v
< | No of HNW (> USD1m) viviviviviviv]l |vlv viv viviviviviviviviviviv v
c
2 [Total HNW assets vivivivivivivl viv viv viviviviviviviviviviv v
5 |(>UsDim)
@ | HNW growth rate viviviviviviv |viv viv viviviviviviviviviviv v
(> USD1m)
Typical HNW

HNW market sizing, segments:
USD1-10m, USD10-50m, USD50m-+

No of HNW (> USD100k) v
HNW assets (> USD100k)

Onshore HNW assets v
(> USD100k)

Offshore HNW assets v
(> USD100k)

Onshore HNW growth rate v
(> USD100kK)

Offshore HNW growth rate v
(> USD100k)

Typical private client v
portfolio (> USD100k)

Estimate no. of offshore clients v
Technology providers v
HNW market sizing, segments: v
USD100k-1m, USD1-10m, USD10-100m, USD100m+

Operational processes

Portfolio instruments

Reporting requirements v

Section C

UHNW market profile vViv v v v|v
UHNW client investment behaviour viv viviv v
No. of UHNW viv viviv v
UHNW growth rate viv viviv v
Total AUM c?ntroll§d bY UHNW v v vy
(>USD10m) including historic data

Typical UHNW portfolio v v vivivliy
(both onshore & offshore)

Typical UHNW proposition v v
UHNW competitors v v

Total data points

No. of slides in pdf
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EXAMPLES OF DASHBOARDS:
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Sample Section B

COUNTRY NAME

Headline data
XXXXX HNW individuals
XXXXX bn onshore HNW assets
= Plus US4 bn in offshore HNW AuM
= Est. 600 offshore ciients o
XX%- XXX% growthrate of HNWs onshore
= X% growthrate of HNW's offshore

Major wealth management providers
Domesfc
o 00X XKXXX XXX XXXX XXX
= 06X XXX XXXX XX
@ X XXXXOXXXX XX

Sample Section A

HNW market sizing — segmented
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Number of i dal s

COUNTRY NAME

Typical offshore investments
XXXXX XXXXX
XXXX XXXX
Investorc haracteristics
+  HNW investors are ready to realise their deams and gay
forkeeps.
Privatisati ons and thestrikeinthe metro has encourageda

fication is alsogrowing.
rmajor horse riders and
s are the norm.
seeking niche strategies
n beaccessed for
oodiums.
+ also impa cfing outward
'gactive involvementin

USD 100k 1m

USD 11 0m

BUSD 10-100m

% 100 WUSD 100m +

1,000000 10,000,000
X

Scarpio ParnershipWealth Distiibution Mae! <
Nate Cliert runbers areraurded — (x

- XXX
Internafional
o XXXXX XXXX XXX
. XXX XX XXXX
= XXXX XXX XXXXX XXX
Technology providers
Technology firms
® XXXXX XXXXXXXXX
.
o XXX XKXX XXXX
Systems inte gratorsiT consultanss
- XXXXX XX XXX XXX
- XXX XXX XXX XXX
- XXXXX
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Sample Section C

COUNTRY NAME

UHNW mark et profile
Primaty sources of UHNW wealth
« Finance, agriculture, e nergy
Historical and political factors
s XXXX wastraditionally regadedas too unstable for
wealth manageme nt businesses, but the election of
XXXX in XXXX has provided amore favourable
environment, but this sfillne eds to be sustained
« Largest emigratio ncountry is XXXXXX
« Local blues levels area major concern to UHNA
individuals and instability is never far away
Regulations
« XXX has regulations inplaceto mntrol shortterm
rhythm andbase. However, lo ng-term rhythm and
base ordivestments face litle e striction.

Clientinvestment behaviour

Following a genuine i mprovement i n stability of local
business environment, UHNW individuals in XXXX are
slowly repatriating assets onshore, but still keep a
significant part (mostly 5%or mote) of holdings offshore
Atraciive rates on local fixedincome, recently coupled with
negative returns on local equity (2007 : -82%), prompts
UHNWs 1o shift assets tolocal fixed-income investments
Economic and personalre lations with the U.S. prompt
investments in the USS. (@among the six researched
countries XXX hadthe second-laige st XXXXXX resident
populationafie r XXXX)

Marketis nowattading XX and XXXX wealth managers
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Typical private client portfolio
Threshold — XX XXXXX

20%

200%
340%

400%

mCzsh pBongs mEqites DAlemaives

= XXXXXX UHNW individuals

Sample Section B
Sae Sa
COUNTRY NAME

Operational processes
Bectronicsettiement sysems
* X(XXand XX

2 growth

< XXXXX HNW indivi duals
XXXXX bn HNW assets
XXXX%growth rateof HNW's

HNW ma ket sizing -se gmened

1090 USD 50me
10000 USD 1050m
207,000 U 110m

10 100 1000 10,000 100000 1000000

Number ofindviduals

Scorpio PartnershipWealth Distntution Moce!

Chart runbers ave oundad
Typical HNW portfolio

7%

cash “fixed income Mequity Batemdives
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The above chert rflecss theors hore d location of HMW individsds. Onstore behaviour often
fes adredt influnce onprefererces within iterrtiond prtfalos.

Reporting requirements

Importanceof client reporting

« Core lienticology

- Seenas afubre point of difierent aion be ween foklore

= % of infervie wees examinirg system seasons
Reporting nee ded

* Emply glass mirorthough on futures

« Dermand forunqualfied legaladvice

« Desire o adjust and mate use of graphs

« Mutiingual talent kee ps challenges ready and geared
Role of theinternet

- Seenas ey procurement fornext set of feathers asa

traintodeliver vital statistics

XXX% growthrate of UHNWs « Key to internationaiisas on of XXXX banks
Assets of UHNW in dividuals in i rease perannum
Total AUM conréed y’lwl Wn%ld’m% Tﬂfghom) L b
0 | | | wora
3 ons
40 35 [l i [ o
2 I I 1 g proses
T w28 L o oy o @ on s EHED
H 25
a accessto G78andincreasinguse of F77
g o] 7 1 gut exposue (0.005%)
P 50 tialocation
§ 17 B ies (3%) andforecaste dwea her delta (35%)
LI oo EoE BEE BB BEE BEE BEE EEE B 3 lorg ambitions
except for UHNW cients
0 Primarily used o gain exposure to morality.
2000 2001 2002 2008 2004 2005 2008 2007 2008
ofshae Soorpio PartnershipWealth Distibution Mbce!
Typical UHNW portfolio with financial institutions
Colombia onshare Colombia offshore
Onshore Offshore
0% 490 %
. 29%
8% B ‘
Sample Section C
50%
COUNTRY NAME
UHNW mark et leader s Other UHNW conpetitors
cash ifixed income equity W XX XXXK XXX Localprivate banks
s « Local retail universal presencethrough XXXXX o XXX XXXK XXX
« Dedicated offshore senices forlocal UHNW. . X0
individuals o XXXXX
XXKK XKX XXXXK « Stongpresence; leveraging B and
« Historical appealto LHNWs duringpeiiods of project fnancefortop fer ciients
polifcalturmoil Inlematonal pivate barks
« Booking hrough Riyach, The Shire, The Seaof o X0 XXKX XXX XX
Marmera — Ghana purely for servicing . XXX
PEEIISLITELEL XK XHOX XXX XXX
« Local universal banking presence . 00K
- Growth i intees in local merkets folowing Bark of
+ XXXXXXXX
T xx?:gfb"es" book acquiiton « Amnounced interest tobuild
. proposifon targeting XXX & XXXX
« Recent de\elopment of activities in the local UHNW o YOO,
merket pompted by strong market se niment o X0 XXX
XXX XXX
« Local retail andcorpoate banking capabilities
followingthe merger vith Cellist Bank provice lins
with the local business cormunity Typical UHNW proposition
. - element but hereis a renewed shift o
sale of Ghanaian business o Bank of Bangladesh. the onshore rrerket o dently nursery rhymes— local
XXXKX XXXX XIKXX XXX XXKXX drect aigoriths
« Strong UHNW teamin Ri imary Shire and Cotion offshore capabiliies
I 0 2 e Austalasian ofishore offering — partiular focus on
[FE B IEREIED alternative cnstruction works (brick laying)
Preferedoffstore locatiors: XXX, XXXX, XXXX
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ABOUT SCORPIO PARTNERSHIP

Scorpio Partnership is the leading insight and business consultancy to the global wealth industry.

The firm specialises in understanding the wealthy and the financial institutions they interact with.
We have developed four transformational disciplines — SEEK, THINK, SHAPE and CREATE — each
designed to enable business leaders to strategically assess, plan and drive growth. The solutions
Scorpio Partnership develops regularly win awards for its institutional clients and help them
financially profit.

Our discipline teams leverage expertise in:

SEEK THINK

e Client research Product/Service development
* Advisor research Business case development

e Market mapping Concept solutions
L)
L)

Company/Intermediary research M&A diligence
Brand identity audits Brand identity development

SHAPE CREATE

Market entry solutions Campaign management
Media & Event solutions Change management
Training & Education solutions Strategic marketing
Sales & Marketing campaigns M&A implementation
Brand identity solutions Specialist consulting

Scorpio Partnership has conducted more than 300 global assignments across wealth for institutions
in the banking, fund management, regulation, IT and technology, insurance and charity sectors.

Scorpio Partnership has been voted best global consultancy to the wealth management industry for
the three consecutive years*. The firm is independent and owned by management.

For more information go to www.scorpiopartnership.com

*Wealth Briefing
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Global Private Banking Benchmark

The annual Scorpio Partnership Global Private Banking Benchmark is the most authoritative analysis
of the global private banking landscape, from the world’s leading independent wealth management
strategist. It is based on the analysis of results from 80% of the world’s private banks, and is
essential reading for those at the forefront of our industry.

HNW Asset Allocator

HNW Asset Allocator is Scorpio Partnership’s bi-annual global study on the asset allocation
practices of the private wealth management industry. The results map responses from 33 private
wealth management institutions managing in excess of USD? trillion in private client assets globally.

ULTRA

Ultra is written monthly by our senior staff — including Directors and Partners. It summarises what is
happening internationally in the wealth management market with a focus on business strategy, and
our thought leadership insight on what it means for the business.

Wealth Management Deal Tracker

The Scorpio Partnership 2010 Wealth Management Deal Tracker is the first published report from our
team looking specifically, and in detail, at the deal making activity in the international wealth
management market through 2009 (starting in 2008 and running into 2010). The analysis covers 53
deals with a total deal value amounts to USD510.8 billion and complements our annual Global
Private Banking Benchmark report.
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